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Company Overview
Our business is Hobby Hoppers, a C-Corporation developed in September 2020 located
in Plainview, New York, and composed of 13 employees. Hobby Hoppers is a service-based
platform in which you can hire professionals to teach you several hobbies. Due to these
unprecedented times, we offer both in-person as well as virtual classes, and plan to offer both
indefinitely. Classes include art, cooking, photography, and even includes a seasonal class
depending on the season of the year. Classes are offered with the flexibility to add other
individuals in the class, as well as where and when the class takes place. A C-Corporation was
chosen as it can have an unlimited number of owners who can split profit and loss with the
business for a lower overall tax rate. A C-Corporation also enables the company to issue shares
of stock to attract investors. Since the establishment of Hobby Hoppers, there have been
multiple key changes to the firm that have been made. One of these was the creation of the
“Hoppy Holidays” package which offers one class per season, and the “Don’t Stop the Hop
Package” which offers 20 classes of the customer’s choice over a four-year span. This change
allows consumers to have an increased number of choices when purchasing and offers classes at
a discounted price when purchasing in bulk. Another beneficial change was the process in which
we recorded sales. We originally recorded sales as a total, without any specification for items
purchased. This was changed however, as we saw it beneficial for several reasons to itemize
sales receipts, and therefore started inputting our sales in this way.
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Key Financial Results
As it is the first fiscal quarter for Hobby Hoppers, the most recent fiscal quarter has
shown that there are a significant number of factors to deal with when starting a business. One
such factor is generating enough income for it to be greater than the initial investments—being
angel investors, and seed money from VE. In starting a new company, we had no business
contracts made, no employee sale contracts, and had only first started making proper sales at
the local Long Island trade show in November, which also helped in giving us contact with other
companies to make those contracts in the future. Being displayed in our statement of cash flows
as well as our balance sheet, one key financial result has been that most of the origin of our cash
has derived from those investments in our Stockholder’s Equity, rather than sales. While we did
start generating a net income to date in November instead of a net loss with the Long Island
trade show, this net income has been minimal compared to our investments. This is an
important financial result to report on, as it does not show the full extent of the achievements of
our company. Although our net income has been minimal, we have been creating numerous
connections to other VE businesses and out of network businesses, that have all shown interest
in creating contracts, amounting to an income multiple times greater than the net income
shown on these reports. The connections we have made, while not concrete, have been much
more valuable for the company’s future growth than the current net income. As a new company,
our goal has been focused largely on expanding our business, and creating new connections,
rather than focusing on our income, which can be shown in our financial reports, with the lack of
a substantial net income relative to our company’s finances.
Whereas Hobby Hoppers has largely been focusing one expanding our business and
creating new connections, we have also been determining the best sources of revenue for our
company, as well as improving our current sources of revenue. As shown in the itemized Sales of
Product Income in our Profit and Loss Statement, it has been shown that selling packages has
been the largest source of revenue for our company. Although there is the outlier of In-Person
Art Classes, the two largest sources of revenue for our business have been the sale of our
“Hoppy Holiday’s Package,” and our “Don’t Stop the Hop Package.” While these packages are
also the most expensive items we sell, they remain at the top of the other items in terms of
quantity of sales, excluding the In-Person Art Classes. These results are important, as we can use
this information for marketing and sales in the future. Knowing that packages—as well as the art
classes—are the most sold products, our marketing team can promote these products to a
larger extent than the other products. Further, seeing that the other products are not doing as
well, the marketing team may determine to change or alter how those classes are promoted, in
order to generate more sales for those products. By keeping track of itemized sales receipts, and
observing them in our income statement, we can increase our revenue through analyzing what
is, and is not working for our business.
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